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Two former KTR Capital pros have 
landed at IDI Gazeley, a unit of Brookfield
Property that focuses on industrial assets. 
Michael Coppola started last month as the 
vice president of regional investments for 
the Northeast and Mid-Atlantic, based 
in Chatham, N.J. He reports to senior 
vice president Douglas Armbruster in 
Cincinatti. This month, Zach McHugh 
began working under Coppola as a 
director of investments. The two worked 
together at KTR, the industrial fund shop 
that Prologis acquired in a blockbuster 
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Office Sales Soar 46%; Eastdil Stays on Top
Sales of large office properties took another big leap in the first half of the year, 

putting the market on pace to rival its hottest years, while Eastdil Secured continued 
its reign as top broker.

Some $52.5 billion of office properties traded hands from January to June, up 
a sizzling 46% from a year earlier, according to Real Estate Alert’s Deal Database, 
which tracks transactions of at least $25 million.

Sales are on track to easily surpass the $98.9 billion total in 2006 and to approach 
2007’s all-time record of $138.1 billion.

The conditions driving the surge show no sign of abating: an abundance of global 
capital earmarked for U.S. real estate, favorable lending conditions and positive out-
looks for office performance and the economy.

“In the near term I don’t see any slowdown by investors to place capital into real
See OFFICE on Page 6

Beacon Eyes 50% Stake in 575 Fifth Avenue
MetLife is in talks to sell Beacon Capital a 50% stake in a Midtown Manhattan 

office condominium valued at roughly $450 million.
The approximately 500,000-square-foot block of space makes up most of the 

building at 575 Fifth Avenue, on the southeast corner of East 47th Street. MetLife 
would retain sole ownership of the remaining 40,000 sf or so — all retail space, 
valued at about $90 million.

The office condo is fully leased, according to CoStar. But lead tenant L’Oreal USA 
will vacate about three-fifths of the space in the next few years and relocate to a 
building under construction at the Hudson Yards development on the West Side. 
That will create one of the biggest blocks of space available in the Plaza District, 
whose office rents are the highest in Manhattan.

The pending recapitalization mirrors MetLife’s sale to Beacon last year of a 50% 
interest in the half-empty office building at 85 Broad Street in Lower Manhattan. The

See BEACON on Page 10

Value-Added Ohio Rental Portfolio for Sale
An apartment operator has set a $242 million combined asking price for seven 

Ohio complexes that should command higher rents after being renovated.
The garden-style and low-rise properties, with 2,155 total apartments, are in the 

Cincinnati, Columbus and Dayton areas. They were constructed in the 1980s and 
1990s and have a 95% average occupancy rate.

The $112,000/unit average asking price indicates a 6.7% capitalization rate. 
Investors can bid on individual properties or any combination. ARA Newmark is 
advising the seller, Connor Group of Dayton.

The diverse economy in Central and Southern Ohio has produced robust job 
growth, especially in the past 12 months, fueled by the expansion of medical, edu-
cation and technology businesses. That, in turn, has increased demand for apart-
ments.

But unlike some other markets where near-frenzied development is raising con-
cern of overbuilding, construction has been limited in the Cincinnati, Columbus

See OHIO on Page 5
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Manhattan Offices Seen as Core Play
A Lubert-Adler partnership is offering the leasehold inter-

est in a fully occupied office building in Manhattan’s booming 
Midtown South submarket.

The 353,000-square-foot property, at 114 Fifth Avenue, is 
valued at up to $640/sf, or $225 million. Eastdil Secured and 
Savills Studley are sharing the listing on behalf of Philadelphia-
based Lubert-Adler and local firm L&L Holding. Marketing 
materials say the partnership would consider either an outright 
sale or a recapitalization.

The Class-A building is being pitched to core buyers. The 
weighted average remaining lease term is more than 10 years, 
with no expirations before 2023. The in-place leases will gener-
ate contractual base rent of $268 million. The ground lease runs 
until 2111.

Lubert-Adler and L&L bought the leasehold interest in 
2012 for $165 million from a partnership between Mahir Reiss 
and Robert Cooperman, which retained the land. Since then, 
the owners have spent $45 million on improvements to the 
1910-vintage building. The work included renovating the lobby 
and rest rooms, replacing elevator cabs, adding rooftop ameni-
ties and modernizing tenant suites. The property also attained 
LEED gold designation.

About 20% of the revenue is generated by 21,000 sf of retail 
space, whose tenants include Lululemon Athletica (16,000 sf 
until 2024) and Bank of America.

The office tenants include MasterCard International (77,000 
sf until 2024), First Look Media (58,000 sf), Gawker (58,000 sf 
until 2025), Capital One (39,000 sf until 2023), Mashable (39,000 
sf until 2024) and Acxiom (19,000 sf until 2025), according to 
CoStar.

Midtown South has become a magnet for technology, adver-
tising and media firms, and the influx has pushed its occu-
pancy rate higher than the level in Midtown and Downtown 
Manhattan. Midtown South’s 87.7 million sf of office space was 
93.2% leased as of June, according to DTZ. Class-A asking rents 
averaged $73.24/sf.

The offered property is at the southwest corner of West 17th 
Street, one block west of Union Square Park. 

REIT Pitches Luxury NY Apartments
AvalonBay Communities is marketing a luxury apartment 

building in Manhattan that’s worth roughly $180 million.
The 209-unit Avalon Kips Bay is 96% occupied. All but 

nine apartments carry market rents. At the estimated value of 
$861,000/unit, the buyer’s initial annual yield would be 4%. HFF 
is marketing the property for the Arlington, Va., REIT.

The 23-story building is at 377 East 33rd Street, between 
First and Second Avenues in the Kips Bay neighborhood. Some 
units have views of the East River.

The apartments range in size from studios to four bedrooms 
and feature granite countertops and stainless-steel appliances. 
Some have washer/dryers and bamboo floors. The ameni-
ties include a 24-hour doorman, a fitness center and resident 

lounges.
Eight of the nine rent-stabilized units are currently well 

below the maximum allowable rent, according to market-
ing materials. The common areas and some apartments have 
recently been renovated. A buyer could continue upgrades to 
further boost revenue.

The property, which was built in 1997, includes 19,000 square 
feet of commercial space fully leased to New York University 
until 2023 and a 45-space garage leased to the school until 2027. 
The garage is available for both public and resident use.

The building is across from New York University Langone 
Medical Center. Marketing materials note that medical staff rep-
resents a captive renter base. Similarly, the United Nations com-
plex a dozen blocks north is a source of housing demand. 

Downtown Phila. Offices for Sale
Rosemont Realty is shopping an office tower in downtown 

Philadelphia that’s expected to draw bids of around $140 million.
The 665,000-square-foot building, at 2000 Market Street, is 

96% leased. At the estimated value of $210/sf, the initial annual 
yield would be 6.5%. CBRE has the listing.

Rosemont, based in Santa Fe, N.M., acquired the building 
for $110 million in March 2013 from CBRE Global Investors of 
Los Angeles. It spent another $5 million on renovations to the 
lobby, elevators, restrooms, common areas and mechanical 
equipment.

Rosemont also worked to shore up occupancy, renewing an 
expiring lease with a major tenant. Presbyterian Pension Board 
(77,000 sf), which is headquartered in the building, signed on 
for another 12 years. Other tenants include Marshall Dennehey 
(134,000 sf), Fox Rothschild (118,000 sf), Zurich Insurance 
(51,000 sf) and Weber Gallagher (37,000 sf). The weighted 
average remaining lease term is 8.5 years.

The 29-story building, at the southwest corner of 20th Street, 
was completed in 1972. It has a 100-seat conference center, an 
indoor and outdoor cafe and a bank branch.

The property is in the Market West submarket, near hotels, 
upscale restaurants and shops and the high-end Rittenhouse 
Square neighborhood. It’s also near an entrance to an under-
ground concourse that provides access to SEPTA commuter 
trains.

The area has undergone substantial development in recent 
years, including several high-rise residential towers and luxury 
hotels. Two blocks to the north, Comcast and Liberty Property 
are developing a 59-story tower to house the media conglomer-
ate’s headquarters, as well as retail space and a hotel. Dubbed 
the Innovation and Technology Center, the $1.2 billion project 
is slated for completion in 2017. 
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US-Leased Portfolio on the Block
Investment shop UrbanAmerica is marketing 10 properties 

that are 87% leased by federal agencies.
The 2.3 million-square-foot portfolio, valued at about $230 

million, encompasses nine suburban office buildings spread 
across the U.S. and a New Jersey industrial property. Inves-
tors can bid on individual properties or any combination. New 
York-based UrbanAmerica has given the listing to Cushman & 
Wakefield.

The portfolio generates roughly $17 million of net operat-
ing income. At the estimated value of $100/sf, the capitalization 
rate would be 7.5%.

The occupied space is leased 
almost entirely by the General 
Services Administration. The 
weighted average remaining lease 
term is 5.7 years.

The 1.1 million-sf industrial 
property is at 1900 River Road 
in Burlington, about 25 miles 
northeast of downtown Philadel-
phia. The GSA, which uses it as 
a distribution center, has a lease 
that runs until 2020, according to 
CoStar.

The office space is leased at an 
average rent of $20.50/sf, accord-
ing to marketing materials. Some 
53% of the leased space rolls over 
in 2020.

The largest office concentra-
tion is in southeastern Virginia: 
a 351,000-sf building in Suffolk 
and a 53,000-sf building in Nor-
folk. The Suffolk property, at 116 
Lakeview Parkway, is occupied by 
the U.S. Joint Forces Command. 
The Norfork building, at 150 Cor-
porate Boulevard, is the only one 
with a nongovernment tenant — 
PRA Group, which invests in non-
performing debt.

The other office buildings are 
in Kansas City, Kan. (203,000 
sf), suburban Denver (196,000 
sf in two buildings), Providence, 
R.I. (151,000 sf), Huntsville, Ala. 
(135,000 sf), Concord, Mass. 
(104,000 sf), and Philadelphia 
(90,000 sf). The Philadelphia 
building, at 1600 Callowhill Street, 
has the potential for conversion to 
residential use.

The properties and four addi-
tional office buildings made up a 

3.1 million-sf portfolio that UrbanAmerica acquired in 2008 
for $485 million. The seller, Allco Finance of Australia, had 
inherited the portfolio when it acquired Australian REIT Rubi-
con America in 2007.

Earlier this year, UrbanAmerica sold the other four office 
buildings for about $250 million to a joint venture between 
Bluestone Group and Princeton Holdings, both of New York. The 
buzz was the duo also planned to buy the rest of the portfolio, 
but no deal materialized.

UrbanAmerica is led by chief executive Richmond McCoy. 
The firm is mostly known for investing in affordable housing in 
Manhattan and surrounding areas. 

July 29, 2015 3Real Estate
ALERT

TRANSACTIONS 
SPEAK LOUDER 
THAN WORDS
OVER $30 BILLION SOLD

INTERESTED IN SELLING? 
www.auction.com/rea-sell 

SEARCH PROPERTIES: 
www.auction.com/rea-buy

WHERE REAL ESTATE IS MOVING™

CLOSED JULY 2015

Landmark, Class A Office Adjacent to State Capital

Sacramento, CA • 159,637 SF

Sales Price: $31,762,500 • CAs Signed: 194

 Price-to-Seller’s Value: 109%

www.auction.com/rea-sell
www.auction.com/rea-buy


2 Malls Near Seattle Up for Grabs
A Canyon-Johnson Urban Funds partnership is marketing 

two suburban Seattle malls worth roughly $160 million com-
bined.

The offering encompasses 496,000 square feet at Everett 
Mall in Everett and 619,000 sf at Commons at Federal Way in 
Federal Way. At the estimated value, the blended initial annual 
yield would be 6%.

Los Angeles-based Canyon-Johnson and its partner, 
Steadfast Cos. of Irvine, Calif., are pitching the malls as a 
package, but would consider bids for either. CBRE has the 
listing.

Everett Mall, which generates $5.5 million of net operat-
ing income, is 96% occupied. The average rent of $14.30/sf is 
31% below the market’s average asking rate. The pitch is that 
the combination of contractual rent bumps and projected rent 
increases as leases roll over could boost net operating income 
to $6.7 million within three years and to $11 million after 10 
years.

The mall includes a Macy’s that is separately owned and 
isn’t part of the offered space. Among the tenants are Sears, 
which has a 115,000-sf lease until 2024 that carries a rent of 
just $3.13/sf, Burlington Coat Factory (69,000 sf), Regal Cin-
emas (61,000 sf), LA Fitness (47,000 sf), Party City (13,000 
sf) and Old Navy (13,000 sf).

The mall, which was built in 1973, is at 1206-1402 SE Everett 
Mall Way, 25 miles north of downtown Seattle. Some 244,000 
residents with an average household income of $81,000 live 
within a five-mile radius.

Commons at Federal Way, which generates $4.1 million of 
net operating income, is 96% leased. The rents average $9.38/sf, 
nearly 43% below the average asking rent in the area. Accord-
ing to marketing materials, scheduled rent increases and pro-
jected increases as leases roll over could increase net operating 
income to $5.7 million in three years and $7.3 million within 
10 years.

A separately owned Sears is a shadow anchor. Seven tenants 
own their own stores but lease the underlying ground from the 
Canyon-Johnson partnership, including Macy’s (141,000 sf), 
Target (124,000 sf) and Century Theatres (60,000 sf). Among 
the other tenants are Kohl’s (60,000 sf) and Dick’s Sporting 
Goods (45,000 sf).

Commons at Federal Way, which was built in 1975, is at 1928 
South Commons, 22 miles south of downtown Seattle. Federal 
Way has 94,000 residents with an average household income of 
$72,000. The population is projected to grow 5% by 2020. 

Expandable DC Rental Complex Listed
A developer is marketing a 3-year-old Washington apart-

ment complex that can be significantly expanded.
The 257-unit property is 97% occupied. An adjacent 2-acre 

parcel is zoned for construction of up to 342 apartments.
The offering could attract bids of about $90 million. CBRE is 

handling the listing for Clark Realty Capital, an Arlington, Va., 
developer that competed the property in 2012.

The complex, called Flats at Atlas, is at 1600 Maryland Ave-
nue NE. The units range in size from studio to two bedrooms 
and feature granite countertops, washer/dryers, stainless-steel 
appliances and maple cabinets. Some apartments have extra 
features, such as balconies, 17-foot ceilings, built-in granite 
desks, eight-foot windows and views of the Washington Monu-
ment.

The amenities includes a pool, a fitness center, a multi-
media lounge with a bar, an indoor basketball court and a Zen 
meditation courtyard.

Under local zoning laws, the buyer could develop 173 units 
on the adjacent lot without adding parking or amenities. Those 
features would have to be added for any amount exceeding that 
threshold, up to the maximum allowable density of 342 apart-
ments.

After performance flattened a couple of years ago, rental 
demand is again strong in Washington. Strong job growth in 
the District and an influx of millennials have sparked a wave 
of construction.

The listed property is in the H Street submarket of the city’s 
Northeast quadrant. The submarket, where construction has 
been particularly busy, is considered one of the areas with the 
greatest potential for value appreciation. 

Cornerstone Shows 2nd Calif. Property
Cornerstone Real Estate is putting another office property on 

the block in California’s improving Orange County.
Cornerstone has hired HFF to shop 297,000-square-foot 

complex, at 5000 Birch Street in Newport Beach. The property 
is expected to draw bids of around $350/sf, or $104 million. A 
buyer could work to improve its 80% occupancy rate and raise 
below-market rents.

Cornerstone was already offering the 322,000-sf Pacific 
Vista Park in Lake Forest. That fully leased property hit the 
market in June, valued at around $82 million, or $255/sf. CBRE 
has that assignment.

The Newport Beach property consists of two connected 
buildings, of 10 and six stories. It was developed in 1983 as 
part of the Koll Center Newport subdivision. Hartford-based 
Cornerstone, the real estate unit of MassMutual, acquired the 
property in 2002.

Orange County fundamentals plummeted during the 
recession, and the occupancy rate at 5000 Birch Street fell 
below 75% in 2010. Cornerstone has leased up some of the 
empty space since the recovery began. There are now about 50 
tenants from diverse industries. Among the larger tenants are 
Bellator Fighting Championships, law firm O’Leary & Partners, 
office-space provider Regus and Wells Fargo Home Mortgage.

The occupancy rate trails the 86% average for the Newport 
Beach submarket. The weighted average rent is 27% below mar-
ket rates, according to HFF. About a third of the leased space 
rolls over within 36 months, and 60% within five years. 
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TA Pitching Well-Leased NJ Offices
TA Associates is shopping a well-occupied office building in 

Central New Jersey.
The 196,000-square-foot Metroview Corporate Center, at 

333 Thornall Street in Edison, is expected to attract bids of $60 
million, or $306/sf. At that price, the buyer’s initial annual yield 
would be 6.25%. Cushman & Wakefield has the listing.

The Class-A building is more than 90% occupied, topping 
the market average. Tenants include BT Americas (26,000 sf), 
AXA Advisors (24,000 sf until 2019), ICAP (20,000 sf) and New 
York Shipping Association (17,000 sf), according to CoStar.

The property is in the Metropark submarket, which encom-
passes 3.75 million sf of Class-A office space with an average 
asking rent of $31.97/sf, according to JLL. Overall, the submar-
ket contains 6.2 million sf of office space with an average asking 
rent of $28.81/sf.

The 10-story building, which was completed in 1984, is just 
off the Garden State Parkway, about 25 miles southwest of Mid-
town Manhattan. Boston-based TA bought it in 2001 for $42.1 
million. The seller was LaSalle Investment of Chicago.

The listing follows several others in the Metropark sub-
market this year. In the largest, Tishman Speyer of New York 
is offering a 905,000-sf complex, known as the Offices at 
Metropark, whose value could reach $200 million. Eastdil 
Secured is marketing the three-building property for Tish-
man. 

NJ Power Center Put on the Market
A tenant-in-common vehicle is marketing a power center 

in Northern New Jersey that is expected to attract bids of $85 
million from core investors.

The offering encompasses a 374,000-square-foot component 
of the 515,000-sf ITC Crossing South, a fully occupied property 
at 10-50 International Drive South in Mount Olive Township. 
At the estimated value, the buyer’s initial annual yield would be 
5.3%. Colliers International is representing the owner, which is 
managed by Festival Co. of Los Angeles.

Some 60% of the income from the offered space comes from 
national chains. Major tenants include Lowe’s (135,000 sf until 
2022), Babies R Us (38,000 sf until 2019), Bed Bath & Beyond 
(30,000 sf until 2018), TJ Maxx (30,000 sf until 2017), Michaels 
(24,000 sf until 2017), Old Navy (20,000 sf until 2018) and 
PetSmart (20,000 sf until 2016).

Rents average $12.96/sf. ITC Crossing South also includes a 
141,000-sf Wal-Mart that is separately owned and isn’t part of 
the offering.

The center was built in phases from 2000 to 2006. It is near 
Interstate 80 and U.S. Routes 46 and 206. Some 144,000 vehicles 
pass each day. There are 37,000 people with an average house-
hold income of $101,000 living within a three-mile radius. The 
population is expected to grow 2.7% by 2020.

A buyer would have to assume a $41.8 million securitized 
mortgage with a 5.8% coupon that matures in 2021. 

Retailer’s HQ Near Chicago on Block
The asking price is $49.9 million for the leasehold interest in 

a suburban Chicago office complex that serves as the headquar-
ters of retailer Crate & Barrel.

The retailer has fully occupied the 168,000-square-foot 
property, in Northbrook, Ill., since its completion in 2001. It 
sold the property in 2005 and leased it back until 2025, with 
five extension options. Crate & Barrel pays a triple-net rent 
with scheduled escalations and is responsible for maintenance 
and repairs.

At the $297/sf asking price, the capitalization rate would be 
6.3%. The unidentified owner has given the listing to Thomas 
Co., a net-lease brokerage.

The underlying 23.5-acre site is leased until 2098 from the 
Society of the Divine World, an international order of Roman 
Catholic priests and brothers that controls a substantial amount 
of land in Northbrook. An 8.9-acre section of the site could be 
developed.

The two-building property, which includes some warehouse 
and showroom space, is at 1250 Techny Road, about 23 miles 
north of downtown Chicago. 

Ohio ... From Page 1

and Dayton markets. Many of the big regional and national 
developers from the last cycle have been slow to return to the 
region following the recession, even though all three areas 
now have unemployment rates below the national average and 
occupancy rates above 94%.

The listed properties have 256-480 units and asking 
prices that range from $20.7 million to $77.8 million. The 
likely investment strategy is to upgrade appliances, flooring 
and other unit features and to improve the amenities pack-
ages. That should pave the way to increase rents and boost 
returns.

There are four properties in the Cincinnati area:
•	The 347-unit Union Station at West Chester, at 8197 Meet-

ing Street in West Chester. Asking price: $36.5 million, or 
$105,000/unit.
•	The 276-unit Brookstone Village, at 3515 Brookstone Drive 

in Cincinnati. Asking price: $39.4 million, or $143,000/unit.
•	The 276-unit Villager, at 6300 Fireside Drive in Centerville. 

Asking price: $20.8 million, or $75,000/unit.
•	The 264-unit Arbors of Montgomery, at 9991 Arbor Mont-

gomery Lane in Cincinnati. Asking price: $25.7 million, or 
$97,000/unit.

There are two Columbus-area properties:
•	The 480-unit Meridian, at 1401 Aschinger Boulevard in 

Columbus. Asking price: $77.8 million, or $162,000/unit.
•	The 256-unit Lakes of Brice, at 6060 Rossi Drive in Canal 

Winchester. Asking price: $21.5 million, or $84,000/unit.
Rounding out the portfolio is the 256-unit Chesapeake 

Landing, at 1551 Causeway Drive in Dayton. It has an asking 
price of $20.7 million, or $81,000. 
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Office ... From Page 1

estate, especially the office sector,” said Brian McAuliffe, head of 
CBRE’s institutional-sales platform in the U.S. “I expect those 
numbers to be as robust in the second half as they were in the 
first.”

Once again, Eastdil captured the lion’s share of first-half 
trades. It closed $17.3 billion of transactions, up 32% from the 
same period last year. That translated into 41.2% of brokered 
sales — more than the combined shares of its three closest 
rivals.

CBRE maintained its second-place standing with $8.9 bil-
lion of sales, nearly double its activity a year earlier. After los-
ing ground in 2014, it posted the largest gain in market share 
among the brokerages, to 21.2% from 15% in the first half of 

last year.
Cushman & Wakefield pushed its way into third place with 

nearly $4 billion of sales, up 53%. Its market share grew more 
than a percentage point to 9.5%. That’s in part due to Cush-
man’s $100 million acquisition of New York brokerage Massey 
Knakal at yearend. What’s more, Cushman’s pending merger 
with DTZ would solidify that third-place position. DTZ itself 
was the sixth most-active firm, with $1.4 billion of first-half 
sales — thanks to its yearend acquisition of Cassidy Turley. In 
last year’s first half, DTZ didn’t have any large office deals, but 
Cassidy Turley ranked sixth, with $1.4 billion of activity.

HFF edged out JLL by just $35.3 million to claim fourth place, 
both with about $3.4 billion of deals. But HFF was the only firm 
in the top 10 to see its volume decline, by 7.3%. Fifth-place JLL

See OFFICE on Page 7
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Top Office Brokers in the First Half 
Brokers representing sellers in deals of at least $25 million

   1H-15  Market 1H-14  Market
   Amount No. of Share Amount No. of Share ’14-’15 
   ($Mil) Properties (%) ($Mil) Properties (%) % Chg.
 1 Eastdil Secured $17,343.2 83 41.2 $13,112.9 89 41.7 32.3
 2 CBRE 8,910.1 109 21.2 4,721.9 75 15.0 88.7
 3 Cushman & Wakefield 3,979.6 45 9.5 2,599.2 38 8.3 53.1
 4 HFF 3,438.9 41 8.2 3,711.6 47 11.8 -7.3
 5 JLL 3,403.6 40 8.1 2,843.9 44 9.0 19.7
 6 DTZ 1,421.2 23 3.4 0.0 0 0.0 
 7 Colliers International 597.0 10 1.4 510.8 12 1.6 16.9
 8 Sage Capital 500.0 1 1.2 315.0 1 1.0 58.7
 9 Savills Studley 412.5 3 1.0 57.5 2 0.2 617.4
 10 Avison Young 235.0 4 0.6 25.7 1 0.1 814.4
 11 Marcus & Millichap 220.4 10 0.5 50.8 2 0.2 333.9
 12 Newmark Grubb 217.4 5 0.5 808.7 11 2.6 -73.1
 13 CIA Group 213.8 1 0.5 0.0 0 0.0 
 14 Madison Partners 191.5 5 0.5 26.5 1 0.1 622.6
 15 Transwestern 150.8 3 0.4 114.6 3 0.4 31.5
 16 Ackman-Ziff Real Estate 142.0 1 0.3 0.0 0 0.0 
 17 HealthAmerica Realty 135.0 5 0.3 0.0 0 0.0 
 18 Kidder Mathews 88.0 1 0.2 0.0 0 0.0 
 19 NAI Global 85.9 2 0.2 0.0 0 0.0 
 20 Shane Investment 68.5 1 0.2 0.0 0 0.0 
 21 Babson Real Estate 58.0 1 0.1 0.0 0 0.0 
 22 Moshe Group 40.0 1 0.1 0.0 0 0.0 
 23 LesMark 37.0 1 0.1 0.0 0 0.0 
 24 UP Real Estate 36.0 1 0.1 0.0 0 0.0 
 25 DY Realty 31.0 1 0.1 0.0 0 0.0 
  Cassidy Turley 0.0 0 0.0 1,399.3 24 4.4
  OTHERS 144.2 6 0.3 1,161.6 25 3.7 -87.6
  Brokered Total 42,100.3 393 100.0 31,459.8 353 100.0 33.8
  No Broker 10,443.1 179  4,551.4 76  129.4
  TOTAL 52,543.4 572  36,011.2 429  45.9

  RANKINGS
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notched a 20% increase over the same period last year.
If the overall 46% growth rate continues in the second half, 

the full-year total would be $124 billion, close to the $138.1 bil-
lion record set in 2007. The first-half volume was second only 
to the $84.1 billion of deals in the first half of 
2007 — a figure that was boosted by the tsu-
nami of trades linked to Blackstone’s mega-
buyout of Equity Office Properties.

Market pros say the factors driving sales 
now are different from those of 2006-2007, 
when easy access to high leverage led to rapidly 
rising valuations and quick flips of large port-
folios. Although credit is readily available and 
borrowing costs are low, loan-to-value ratios 
have remained comparatively conservative. 
Meanwhile, U.S. real estate is increasingly seen 
as a safe harbor for investments, promising 
better returns than other asset classes. That’s 
prompting a wider range of investors, foreign 
and domestic, to enter the sector or increase 
allocations.

“Real estate has become the prized asset class for global 
institutional capital,” said Douglas Harmon, an Eastdil senior 
managing director in New York. “By yearend 2015, I suspect 
that hard assets will occupy a greater percentage of the investor 
arsenal than at any time in history.”

Buyers are drawn by the strength of the U.S. economy, fore-
casts of continued gains in occupancy and rents 
— and the desire to take advantage of low inter-
est rates while they last. “I think people look at 
it and say this is a great time to lock in a pretty 
good spread between the [capitalization] rate 
and financing,” said Sonny Kalsi, a founder and 
partner at GreenOak Real Estate of New York.

Owners are answering the call, putting more 
properties on the market. Some 572 properties 
traded hands in the half, up from 429 a year 
earlier. Unbrokered sales accounted for $10.4 
billion of activity, up from $4.6 billion. And 
brokers and buyers anticipate the pipeline of 
listings to fill up again after Labor Day.

But there likely still won’t be enough offer-
ings to keep up with demand in cities such as

See OFFICE on Page 8
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Office Property Sales by Market in the First Half 
Sales of at least $25 million

   1H-15  1H-14
   Amount No. of Amount No. of
   ($Mil.) Properties ($Mil.) Properties Top Brokerage in 1H-15

 1 New York City $15,553.1 65 $7,242.1 41 Eastdil Secured
 2 San Jose/Silicon Valley 6,024.9 53 2,652.0 41 JLL
 3 Chicago 3,698.6 15 1,271.2 12 Eastdil Secured
 4 Washington 2,487.1 16 2,045.7 13 JLL
 5 Boston Area 2,395.8 28 2,931.5 26 Cushman & Wakefield
 6 Los Angeles Area 2,320.3 29 3,580.5 19 Eastdil Secured
 7 Seattle Area 2,112.0 18 656.3 8 Eastdil Secured
 8 Atlanta Area 1,726.7 15 340.7 6 Eastdil Secured
 9 Northern New Jersey 1,393.8 15 819.5 13 Cushman & Wakefield
 10 San Francisco 1,173.5 6 1,967.1 14 Eastdil Secured
 11 Northern Virginia 920.1 18 539.2 11 DTZ
 12 Phoenix Area 894.1 15 438.0 12 CBRE
 13 Denver Area 839.1 15 1,052.9 20 CBRE
 14 San Diego Area 787.3 15 860.2 26 DTZ
 15 Austin Area 731.1 11 294.0 7 HFF
 16 Houston Area 711.6 5 1,016.3 10 CBRE
 17 Philadelphia Area 694.1 11 685.0 10 Cushman & Wakefield
 18 Dallas Area 687.0 15 761.6 16 CBRE
 19 South Florida 646.3 6 949.9 17 CBRE
 20 Orange County (Calif.) 632.1 12 686.1 11 CBRE
  OTHERS 6,114.8 200 5,221.5 112 
  TOTAL 52,543.4 572 36,011.2 429 

  RANKINGS

Office Sales
 Amount No. of
 ($Bil.) Prop.
2006 $98.9 1,320
2007 138.1 1,488
2008 43.4 552
2009 12.6 173
2010 33.9 442
2011 48.4 646
2012 60.0 850
2013 72.5 896
2014 85.2 987
1H-15 52.5 572



Site for NJ Industrial Park Up for Grabs
Investors are getting a crack at a parcel near the New Jer-

sey Turnpike that’s approved for construction of a 1.9 million-
square-foot industrial complex.

The offering for 197 acres in Burlington County’s Mans-
field Township is expected to fetch about $40 million. JLL is 
representing the unidentified owner, an individual who oper-
ates via Avis Realty of Delray Beach, Fla.

The property is being marketed as a “build-to-core” play, 
given the heavy leasing demand for industrial space in the 
area. An investor could expect to spend $60 million to con-
struct an industrial park that would be worth $140 million 
once leased up. Approvals are in place for four distribution 
warehouses of 249,000-823,000 sf, suitable for single or mul-
tiple tenants.

The site is near Exit 6 of the New Jersey Turnpike and 
Interstates 276 and 295. Warehouse space in the area is highly 
sought-after by tenants due to its proximity to both the New 
York and Philadelphia metropolitan areas. The surrounding 
New Jersey Turnpike Exit 5-7A submarket had an average 
Class-A occupancy rate of 96.1% at the end of the first quar-
ter.

The submarket has seen explosive growth over the past 
decade. It encompassed 21.9 million sf of Class-A space at 
yearend, up 95% from 2005. KTR Capital, Matrix Development 
and Whitesell Construction were among the firms that 
delivered properties in the market last year. Clarion Partners, 
Exeter Property and W.W. Grainger are among those with 
projects underway. Brand-name tenants in the submarket 
include Amazon.com, Bed Bath & Beyond, BJ’s, Colgate-
Palmolive, CVS, IKEA, Mercedes-Benz and Subaru.

One factor that’s contributed to the growth is the widening 
of the New Jersey Turnpike, completed last year. The $2.5 bil-
lion project doubled capacity on the 35-mile stretch between 
Exit 6 and Exit 9. 

Investcorp Lists Fla. Shopping Center
Investcorp is marketing a grocery-anchored shopping cen-

ter in South Florida with an estimated value of $32 million.
The 136,000-square-foot Coral Palm Plaza is at 2001-2153 

University Drive in Coral Springs. At the estimated price, the 
buyer’s initial annual yield would be slightly less than 6%. HFF 
is representing Bahrain-based Investcorp.

Coral Palm Plaza is 96.5% occupied. The marketing cam-
paign emphasizes the potential for a buyer to boost rents upon 
rollover. In-place rents are 30% less than the prevailing level, 
according to marketing materials, with the rent at a 20,000-sf 
Michaels store 50% below market.

Specialty grocer Doris Italian Market & Bakery anchors the 
center in a 14,000-sf store. The largest tenant is Buy Buy Baby, 
with a 32,000-sf store that is among only four in South Florida. 
The center was built in 1986 and renovated in 2000. It has 633 
parking spaces.

Coral Palm Plaza is on a 14-acre site. Some 48,000 vehicles 
pass the location each day on University Drive, and 23,000 pass 
on Royal Palm Boulevard. There are 168,000 people with an 
average household income of $71,000 living within a three-mile 
radius. The population is projected to grow 4.8% by 2020. 

Office ... From Page 7

New York, San Francisco and Boston, where competition 
for assets remains fierce. Buyers in top markets are willing 
to conduct due diligence upfront and close deals quickly to 
jump ahead of rivals.

“What it’s forcing us to do is to be very specific and very 
targeted, and only spend time on things we see as high-value 
targets,” said Shak Presswala, co-chief investment officer 
at Jamestown. His firm focuses on properties with upside 
potential in top markets.

The top five — New York City, Silicon Valley, Chicago, 
Washington and Boston — accounted for 57% of all large 
office sales in the half, partly due to the influx of foreign 
capital that prefers high-profile, core properties. In fact, 
more than 48% of the total volume was in just the top three 
markets — all of which saw first-half sales more than dou-
ble. More than a third of Chicago’s total came from a single 
blockbuster deal: Blackstone’s $1.3 billion acquisition of Wil-
lis Tower.

Meanwhile value-added investors have moved into sec-
ondary and tertiary markets, where initial yields are higher 
and occupancy and rents still lag behind pre-recession highs 
— leaving room for improvement. The thinking is that as 
companies seek out cheaper space to lease in these markets, 
institutional investors will follow suit.

“We can get fantastic real estate in great locations at very 
reasonable prices,” said Christopher Peatross, president and 
chief executive of Swift Real Estate of San Francisco. His fund 
shop has been focusing on secondary markets, such as Port-
land, Ore., and California’s East Bay.

The biggest increase in sales among top-20 markets came 
in Atlanta, which saw its first-half volume quintuple to $1.7 
billion. Seattle office sales tripled, and growth in secondary 
cities was led by Austin and Phoenix, where volume more 
than doubled.

“It follows the script of previous cycles,” said McAuliffe. 
“As the abundant capital tries to search for yield and oppor-
tunities, [buyers] always expand their parameters.”

The sales figures are based on office, office/flex, office/lab 
and office/R&D sales of at least $25 million that closed in 
the first half. Mixed-use properties were included if 50% or 
more of the space was used as offices. When multiple bro-
kers shared a listing, the dollar credit was divided evenly, 
but each broker was credited with one property. Only bro-
kers for sellers were given credit. Portfolio transactions were 
included if the overall price was at least $200 million or if at 
least one property in the portfolio had a value of at least $25 
million. 
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Student Housing Available in Texas
A new student-housing property is up for grabs in suburban 

San Antonio.
The Uptown Square complex, which has 316 units with 512 

beds, is in San Marcos, Texas, home to Texas State University. 
The estimated value is about $52 million, or $102,000/bed. JLL 
has the listing.

Casey Development of San Antonio completed the property 
in the spring and is now leasing for the upcoming academic 
year. The beds are 88% leased for the fall semester so far.

The property, at 1354 Thorpe Lane, encompasses six three-
story buildings with the type of high-end amenities common 
in new student housing. A large pool in the center courtyard 
features water spouts, slides and in-pool seating. There is a 
3,000-square-foot fitness center, a dog park, outdoor lounge 
areas with big-screen televisions and daily valet trash service. 
The apartments feature cable TV, washer/dryers and stainless-
steel appliances.

With 36,000 students, Texas State is one of the largest uni-
versities in the state, helping make San Marcos one of Texas’ 
fastest-growing municipalities. 

AvalonBay Showing Florida Rentals
AvalonBay Communities is shopping a 1980s-vintage apart-

ment complex in South Florida.
The 252-unit Archstone Boca Town Center is at 5881 Town 

Bay Drive in Boca Raton. Bids are expected to reach $58 mil-
lion, or $230,000/unit. JLL has the listing.

The garden-style complex is 97% occupied. It encompasses 
a mix of one- to three-bedroom apartments. Amenities include 
a fitness center, a pool and tennis courts.

The property was built in 1988. AvalonBay renovated 
the kitchens and bathrooms over the past three years. Those 
improvements included the installation of glass stovetops, 
faux-marble counters, wood cabinets, vinyl plank kitchen 
floors and tile bathroom floors.

Expectations are that a buyer would continue enhancements 
to compete with new luxury properties in the area, where job 
growth is fueling demand for rentals. Such upgrades could 
include stone counters and higher-end floors. A dog park, pool-
side cabanas and outdoor kitchens also might be on the list.

Comparable Class-B apartments nearby typically command 
rents that are $125 to $200 higher than Boca Town Center’s. 

Correction
A July 22 article, “Value-Added Phila. Rentals Available,” 
incorrectly reported the owner and estimated value of three 
Philadelphia-area apartment complexes. Washington-based 
Carlyle Group, not former owner Korman Residential, is mar-
keting the properties. Their estimated value is $80 million, 
not $90 million, indicating a per-unit value of $113,000, not 
$127,000. 
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Atlanta Apartment Portfolio in Play
Three suburban Atlanta apartment properties are being 

pitched to value-added investors.
The portfolio encompasses 652 units spread across one 

complex in Austell and two in Douglasville. It is expected to 
attract bids of $50 million, or $77,000/unit. Cushman & Wake-
field is representing the owner, investment shop Bell Partners 
of Greensboro, N.C.

The properties are available separately or as a package.
The garden-style complexes, built in the 1980s, are 94% 

occupied. Expectations are that a buyer would continue 
upgrades that Bell has started, with an eye toward attracting 
tenants priced out of high-end developments within Atlanta’s 
city limits.

Bell so far has renovated 25% of the offered apartments, and 
has re-leased them at rents of up to $180 higher than those on 
unrenovated units. The Greensboro, N.C., fund shop estimates 
that a buyer spending $5,700/unit on new appliances, flooring, 
community amenities and exterior improvements would reap 
a 38% return on that investment.

The properties are: Forest Glen (264 units), at 4236 Austell 
Road in Austell; Home Ridge (200 units), at 2281 Midway Road 
in Douglasville; and Stewart’s Mill (188 units), at 3421 West 
Stewart’s Mill Road in Douglasville.

Forest Glen features one- and two-bedroom layouts. Home 
Ridge and Stewart’s Mill offer a mix of one- to three-bedroom 
apartments. Amenities at each of the properties include pools, 
fitness centers and playgrounds. The Austell complex is about 
18 miles northwest of Downtown Atlanta. The Douglasville 
properties are 20 miles west of the city.

A strong job market in Atlanta has stoked demand for 
rentals. The result has been a one percentage point rise in 
occupancy levels in Greater Atlanta since the beginning of 
2014, to 94%. Meanwhile, rents rose 6.5% last year and are 
projected to grow another 7.6% this year, according to Marcus & 
Millichap. Much of the employment growth has involved white-
collar professionals, and developers have been focusing much 
of their attention on attracting those workers. Indeed, of the 
6,600 apartments delivered last year and the 7,250 scheduled 
for completion this year, most are in the pricier Buckhead, 
Brookhaven and Downtown submarkets.

The thought is that some of the benefits could carry over to 
owners of older suburban properties as tenants look for lower 
rents, especially if blue-collar job growth follows. 

Beacon ... From Page 1

recapitalization valued the 1.1 million-sf building at about $350 
million, or $318/sf. MetLife didn’t use a broker in that transac-
tion and also isn’t using one in the current negotiations.

Beacon, a Boston fund shop, and MetLife jointly manage 
85 Broad Street and would likely handle 575 Fifth Avenue the 
same way.

L’Oreal occupies 296,000 sf. Other office tenants include 
Barney’s (63,000 sf), Westpac Banking (15,500 sf), Arbitron 
(15,000 sf) and Navillus Contracting (15,000 sf). The largest 
retail tenant is Guess, which leased 13,000 sf on two floors in 
2011 for its North American flagship.

MetLife bought the 40-story building in 2005 for $376.3 
million from a partnership between Sterling Equities of Great 
Neck, L.I., and Credit Suisse. The building was constructed 
in 1985 on the former site of an EJ Korvette’s department 
store. 
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Northern New Jersey Office Complex
Lone Star Funds paid $44 million for a two-building office 

complex in Northern New Jersey that the Dallas fund shop will 
work to lease up. The 368,000-square-foot property, at 170-
180 Park Avenue in Florham Park, is 44% occupied, mostly by 
Novartis. The Swiss pharmaceutical giant is expected to vacate 
all of its space by mid-2016. The property is about 30 miles 
west of Midtown Manhattan. Cushman & Wakefield brokered 
the sale this month for Columbia Property. The Atlanta REIT 
has been selling suburban properties nationally as it sharpens 
its focus on well-leased office buildings in major cities. 

  NEW DEALS
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  MARKET SPOTLIGHT

Dallas-Area Office Properties
	Sales dipped 10% in the first half from a year earlier, but the summer has brought a flurry of listings. 

Local pros say some owners are looking to get a jump on what is expected to be a heavy slate of  
offerings this fall.

	Parmenter Realty agreed to purchase Galleria Towers from Canon Commercial in an off-market  
transaction, but the deal fell apart this spring. Canon then tapped CBRE to find another buyer, and CBRE 
Global Investors stepped in at a similar price.

	Robust job growth is driving leasing demand and rents. Marcus & Millichap projects rents will rise by 
5% on average in the second half, to $22.70/sf. But the broker warns that speculative construction will 
push the average occupancy rate down by 30 bp, to 80.3%.   

On the Market
  Hit SF Estimated Value
Property Seller Market (000) ($Mil.) (Per SF) Broker
Towers at Williams Square, Las Colinas Brookdale Group April 1,400 $335 $240 HFF  
2100 Ross Avenue Cousins Properties June 833 145 170 Eastdil Secured 
Plaza at Americas Invesco, M-M Properties April 1,200 130 108 CBRE
Bryan Tower Spire Realty July 1,200 125 106 Eastdil Secured
Tollway Plaza 1&2 CBRE Global Investors June 370 93 251 HFF
Signature Exchange CBRE Global Investors July 441 77 175 CBRE
Park Central 3&4 McKnight Realty July 285 72 253 CBRE
Collins Crossing, Richardson Franklin Street Properties July 300 71 237 CBRE
The Aberdeen JP Realty July 310 51 165 CBRE
Campbell Creek, Richardson Granite Properties July 317 32 101 CBRE
Points at Waterview Cousins Properties (Pending) 203 31 153 CBRE
Embassy, Las Colinas Brookwood Financial July 195 26 133 CBRE

Recent Deals
   SF Sales Price
Property Buyer Closed (000) ($Mil.) (Per SF) Broker
Galleria Towers CBRE Global Investors (Pending) 1,400 $300 $214 CBRE
Dallas Market Center (82% stake) Crow Holdings May 4,800 171 36 (None) 
Energy Square GlenStar Properties, USAA  July 941 150 159 HFF
Comerica Bank Tower (90% stake) CBRE Global, M-M Properties  (Pending) 1,500 140 93 Eastdil Secured
6105 Tennyson Parkway, Plano U.S. Realty Advisors July 260 100 385 Cushman & Wakefield
Galleria North Tower 2 Deutsche Asset & Wealth June 306 71 233 CBRE  
Trinity Towers JP Realty (Pending) 634 54 85 JLL
10000 North Central Expressway Westdale Real Estate June 296 43 144 CBRE
6060-6080 North Central Expressway Triten, Convexity June 270 36 133 JLL
2400 North Glenville, Richardson Q Investments July 389 35 90 CBRE
Intuit Headquarters, Plano W.P. Carey April 166 34 203 JLL
Waterway Tower, Irving Sun Life Financial May 222 33 150 JLL
The Addison, Addison Frontier Equities June 206 29 138 CBRE
Richardson Office Center, Richardson Buchanan Street Partners July 240 27 113 CBRE

NOTE: For the deals involving a stake, the full size and value of the property are shown.
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$5.9 billion deal last month. Coppola 
spent four and a half years there, rising 
to vice president, and had previous 
stints at Scion Group and M3 Capital. 
McHugh spent two years at KTR as an 
analyst and was at BlueGate Partners of 
New York before that.

After winning a fierce bidding contest 
for a cluster of office, retail and apart-
ment buildings in downtown Austin, 
Invesco Real Estate has bowed out of 
the deal. The seller, a Stream Realty 
partnership advised by Eastdil Secured, 
is now working with back-up bidders 
and plans to break the offering into 
three components. Market pros say they 
expect the pricing to match or exceed 
Invesco’s $235 million offer and that 
Stream is planning August closings. The 
properties encompass 350,000 square 
feet of offices, 57,000 sf of retail space, 
24 master-leased apartments and 1,180 
parking spaces that generate revenue. 

They fill a block bounded by Congress 
Avenue and Fifth, Sixth and Brazos 
Streets.

Alliance Residential is expanding its 
New York-area footprint. The Phoe-
nix apartment company opened a 
Northern New Jersey office two weeks 
ago. Managing director Brett Rubin 
is splitting time between Alliance’s 
Manhattan office and its Secaucus, N.J., 
outpost, where the company expects 
to add staffers in the coming months. 
Alliance owns, manages and develops 
multi-family properties. It has 35 offices 
nationally.

Industrial investment shop Seagis 
Property has hired an acquisitions 
veteran. Omer Ahmed is due to start 
in September as a partner. Ahmed 
previously was a senior vice president 
at Russo Development of Carlstadt, N.J. 
He spent more than nine years there, 
working on acquisitions of industrial 
and multi-family properties, as well as 
data centers. Before that, he worked in 
the management-consulting division of 

Accenture for seven years. Seagis, based 
in West Conshohocken, Pa., owns about 
9 million square feet of properties, 
mostly in New York, New Jersey and 
South Florida. It’s headed by principals 
John Begier and Charles Lee Jr.

Danielle Glickson joined GlenStar 
Properties at its Chicago headquarters 
this month as a vice president of 
acquisitions. She’s tasked with 
identifying high-yield opportunities 
in Midwestern markets. Glickson 
was previously an associate at Eastdil 
Secured, where she spent the last 
four years in New York and Chicago. 
GlenStar develops, invests in, leases 
and manages institutional-quality 
properties.

Clarion Partners has added an acqui-
sitions associate at its Manhattan 
headquarters. The investment manager 
this month hired Matthew Petrillo, who 
previously was an investment banking 
associate at Deutsche Bank. Clarion has 
some $30 billion of real estate assets 
under management.
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